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Important message from the CEO

For investors in: Value Growth Trust (VGT), Global Equity Trust (GET),
High Conviction Equities Trust (HCT), Australian Value Trust (AVT) and
Global Deep Green Trust (GDG)
Dear investor,

| am very pleased to be sending you the first edition of our monthly newsletters post the merger of Hunter Hall (HH)
into Pengana Capital Group.

I know that the past several months have been difficult for some investors in the HH funds and | thank you for your
patience and continuing support. The good news is that each of the funds is now under the stewardship of Pengana
and the portfolios have been successfully transitioned.

Our aim at Pengana is to deliver superior long term investment returns to our clients, with the majority of our funds
focusing on lower risk and prioritising capital preservation. Over many years, our clients have benefitted from being
invested with us and we look forward to being able to bring this positive experience to each and every one of you
over the coming years.

We had the privilege of meeting many of our investors across the country recently through our 7 city Investor
Roadshow to talk about our approach to managing money, with particular reference to the international equities
strategies now employed in the VGT and GET. You can view the presentation below.
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We commit to communicating with you regularly through these newsletters, our roadshows for investors and
advisers twice per year, webinars and regular insights and thought leadership papers. We have been hard at work
on our new website, which will launch shortly, making it easier to access information.

You will notice the newsletters are very different to those that you previously received as investors in HH funds. The
key differences are as follows:

e The newsletters use the Pengana style and format. You will hopefully find this format to be easy and
enjoyable to read as well as containing highly useful information.

e For VGT and GET, you will no longer see the historical performance that was generated under the HH
strategy as this has been replaced by the track record of the Pengana International Equities Fund (PIEF)
strategy. The reason for this is that these funds are now being managed in the same way as PIEF with
almost identical portfolios. Therefore, it is far more relevant for investors to look to the PIEF track record
when evaluating an investment in these funds.


https://www.livewiremarkets.com/wires/pengana-capital-investor-roadshow-august-2017

Please also note the following:

¢ The HCT remains very capably managed by James McDonald, with no fundamental changes to its stated
strategy.

e The AVT transitioned over to the new income focused strategy on 1 August, and therefore the July report
attached reflects the previous strategy and performance. We look forward to sharing our first month's
stewardship under the new strategy for this fund in our August newsletters. We’ve included a snapshot of
the new investment strategy for your information.

e The GDG transitioned to a positively screened, sustainable impact fund on 1 August, and the attached
report relates primarily to the prior GDG mandate. We look forward to sharing our first month's stewardship
under the new strategy for this fund in our August newsletters. We’ve included a snapshot of the new
investment strategy which is now managed by WHEB, together with a performance simulation based on the
new investment manager’s performance.
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| want to take this opportunity to reinforce that our clients are at the centre of everything we do at Pengana. We are
humbled by the trust and faith that you have placed in us by giving us your wealth to manage and we understand
the responsibilities that come with this.

Thank you as always for your support and custom. We welcome hearing from you, either at
clientservice@pengana.com or +61-2-8524-9900.

Kind regards,

RUSSEL PILLEMER
CEO Pengana Capital Group



mailto:clientservice@pengana.com
http://www.hunterhall.com.au/pdf/MPR/2017_07_MR_VGT.pdf
http://www.hunterhall.com.au/pdf/MPR/2017_07_MR_GET.pdf
http://www.hunterhall.com.au/pdf/MPR/2017_07_MR_HCT.pdf
http://www.hunterhall.com.au/pdf/MPR/2017_07_FU_MPR_AVT.pdf
http://www.hunterhall.com.au/pdf/MPR/2017_08_01_FU_MPR_WHEB.pdf

*To persons receiving this document in Australia:

The information contained in this document does not constitute "financial product advice" within the meaning of the Corporations Act 2001 (Cth) (Corporations Act). The
PricewaterhouseCoopers partnership which is providing this advice is not licensed to provide financial product advice under the Corporations Act. To the extent that this
document contains any information about a "financial product" within the meaning of the Corporations Act, taxation is only one of the matters that must be considered when
making a decision about the relevant financial product. This material has been prepared for general circulation and does not take into account the objectives, financial
situation or needs of any recipient. Accordingly, any recipient should, before acting on this material, consider taking advice from a person who is licensed to provide financial
product advice under the Corporations Act . Any recipient should, before acting on this material, also consider the appropriateness of this material having regard to their
objectives, financial situation and needs, and consider obtaining independent financial advice. If this material relates to the acquisition or possible acquisition of a particular
financial product, a recipient in Australia should obtain any relevant disclosure document prepared in respect of that product and consider that document before making any
decision about whether to acquire the product.

PENGANA CAPITAL GROUP NSW/ACT QLD/NT

ABN 43 059 300 426 Alex Keen Rachel Elfverson

M: +61 478 971 000 M: +61 434 980 561
Level 12, 167 Macquarie Street,

, Sydney NSW 2000 E: alex.keen@pengana.com E: rachel.elfverson@pengana.com

T: +61 2 8524 9900 VIC/SAITAS/WA CLIENT SERVICE
PE I\MIEMALNA F: +61 2 8524 9901 Guy Callaghan T: +61 2 8524 9900
PENGANA.COM M: +61 401 836 607 E: clientservice@pengana.com
uy.callaghan@pengana.com



http://www.pengana.com/
mailto:alex.keen@pengana.com
mailto:guy.callaghan@pengana.com
mailto:rachel.elfverson@pengana.com
mailto:clientservice@pengana.com

